
Growing your class
Growing your Strength for Life class is often about relationships.
Local, trusted connections and word-of-mouth play a powerful role in
helping new participants feel confident to join.

The tips below focus on simple, community-based strategies that help raise
awareness of your class and build sustainable participation over time.

#1: Work with local health professionals
COTA SA emails GPs and allied health professionals every 6 months with details
of local SFL providers. Where possible, introduce yourself in person, share how
SFL supports strength, balance and independence, and remind them how your
program benefits their clients and the wider community.

#2: Partner with local cafés
Local cafés are natural community hubs. Consider asking if they would offer a
small incentive for your class, such as a two-for-one coffee deal or a monthly
free coffee draw. In return, ask if you can place flyers in the café and encourage
regular post-class visits.

#3: Tap into existing community networks
Established groups often include people well suited to SFL classes. Useful
networks include golf clubs, bowling clubs, and Rotary, Lions or Probus groups.
A short in-person visit to introduce yourself with flyers for members  can be
very effective.

#4: Increase visibility with SFL shirts
Encouraging participants to wear their SFL shirts helps create local awareness.
When your group is out together, people often ask what the group is about,
creating easy, organic recruitment conversations. Enquire about shirt availability
by emailing sfl@cotasa.org.au 
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#5: Learn and network with other instructors
Connecting with other SFL providers can refresh your practice and expand your
network. Observing another class can clarify what works well, open opportunities
to cover classes, and lead to future collaboration.

#6: Make the most of community events
Local fairs, expos and community events are excellent promotion opportunities.
Stay informed through council newsletters or social media. Bring flyers and
enrolment forms, wear your SFL shirt, and invite participants to share why they
enjoy the class. Participant stories are often the most powerful draw!

#7: Encourage word-of-mouth through current participants
Your current participants are one of your strongest recruitment tools. Let them
know you’re welcoming new people and encourage them to share information
about the class with family, friends or neighbours. Personal recommendations
build trust and confidence, and people are often more willing to try a class when
it’s been suggested by someone they know.

#8: Work with your provider site
If you deliver your classes at a provider site, work together to promote the
program. Ask how your class can be featured through their existing channels,
such as noticeboards, newsletters or social media. A shared approach helps
increase visibility and attract new participants from within the site’s community.

Developed by COTA SA, these tip sheets form part of the ongoing support
offered to Strength for Life accredited instructors, helping you feel confident,
supported and connected within the SFL network.
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